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TODAY’S AGENDA:

•What is Etsy?

•What is Amazon Marketplace

•Creating accounts

•How to Sell items



• The world's most vibrant handmade marketplace

• Etsy is a peer-to-peer (P2P) e-commerce website/app 
focused on handmade or vintage items and supplies.  

• Etsy makes it easy to buy and sell handmade items, 
vintage items, art supplies etc.  



https://www.etsy.com/legal/sellers/

https://www.etsy.com/legal/sellers/




Create an Etsy account *

1.    Go to Etsy.com or App

2. Click on Register in upper right 
corner

3. Fill in the form

Note-this registration is for a buyer 
account, you will need to fill in 
separate information to be a seller.

**If you plan to Sell, make your 
Username will be your business 

name**





See How Other Seller’s List 
Their Items





MORE INFORMATION HERE: 

www.etsy.com/help/article/246

http://www.etsy.com/help/article/246






To Add a Listing 

For more detailed steps to adding a listing: 

www.etsy.com/help/article/187

http://www.etsy.com/help/article/187






https://help.etsy.com/hc/en-us/articles/360000345048-How-to-Create-and-
Manage-Shop-Sections?segment=selling

https://help.etsy.com/hc/en-us/articles/360000345048-How-to-Create-and-Manage-Shop-Sections?segment=selling




www.etsy.com/legal/fees/

http://www.etsy.com/legal/fees/


Your shop > Finances > Accepted payments

**Click here for more information**

https://tinyurl.com/y5jatagw
https://tinyurl.com/y4enr3g2

https://www.etsy.com/your/shops/me/payments
https://tinyurl.com/y5jatagwhttps:/tinyurl.com/y4enr3g2
https://tinyurl.com/y5jatagwhttps:/tinyurl.com/y4enr3g2


HELPFUL HINTS

www.etsy.com/seller-handbook/article/4-steps-to-shipping-
success/22925492768

http://www.etsy.com/seller-handbook/article/4-steps-to-shipping-success/22925492768






This plan might be right for you if...

Individual ($.99 per unit sold)
•You sell fewer than 40 items a month
•You don't need advanced selling tools or programs
•You're still deciding what to sell

Professional ($39 per month unlimited sold units)
•You sell more than 40 items a month
•You want access to APIs and more selling reports
•You want to sell with programs like Launchpad or 
Handmade

Amazon Marketplace Plans



https://sell.amazon.com/pricing.html

https://sell.amazon.com/pricing.html








To sell a product on Amazon, you must first create a product listing. 
Either match an existing listing (if somebody else is already selling 
the same product on Amazon) or create a new listing (if you are the 
first or only seller). 

The specific way sellers upload and list their products varies 
depending on their selling plan: 

• Sellers using a Professional seller account have the option of listing 
their products in large batches using bulk uploading or inventory 
management with third-party systems 

• Individual sellers list products one at a time. 



In most cases, products must have a Global Trade Item Number (GTIN), such as a 
UPC, an ISBN, or an EAN. Amazon uses these product IDs to identify the exact item 
you’re selling. If you match a listing, you won’t need to provide a product ID since it 
already exists. If you’re adding a product that’s new to Amazon, you may need to 
purchase a UPC code or request an exemption.

In addition to a product ID, here’s some of the important information that goes into 
each product listing:
•SKU
•Product title
•Product description and bullet points
•Product images
•Search terms and relevant keywords

What you need to start listing 
products



Following best practices for adding listings can have a big impact on their success. Make it 
easy for shoppers to find your offers by adding descriptive titles, clear images, and concise 
feature bullets to your items. Avoid these things that could negatively impact your launch:

Variation issues
Products that vary only by color, scent, or size might be a good candidate for listing as 
variations. Ask yourself if the customer would expect to find the products together on the 
same page. If not, list them separately.

Image compliance
Your images must be at least 500 x 500 pixels (increase the size to 1,000 x 1,000 for high-
quality listings) and set against a plain white background. The product should fill at least 80% 
of the image area.

Product IDs
Make sure you’re meeting the requirements for product UPCs and GTINs (Global Trade Item 
Number). Consistency in these codes helps promote confidence in the range of products 
shown in the Amazon catalog.

Successful listing = successful launch



https://sell.amazon.com/
beginners-guide.html

https://sell.amazon.com/beginners-guide.html


Merchant-fulfilled just means you store and ship products 
directly to customers yourself. 

Amazon charges shipping rates based on the product category 
and shipping service selected by the customer, then passes the 
amount on to you in the form of a shipping credit.

If you’re fulfilling your own orders



Around the world, Amazon has more than 175 fulfillment centers 
which contain more than 150 million square feet of storage space. 

With FBA, you get to store your stuff on those shelves. You also get 
Amazon’s world-class customer service and returns, along with other 
advantages (like automatic Prime eligibility and Free Super Saver 
Shipping) that help you scale your business—fast.

The Benefits of Fulfillment by 
Amazon 



Step 1
Ship your inventory to Amazon. It will be scanned and made available 
for sale.

Step 2
With each order, Amazon packages and ships the product directly to 
the customer.

Step 3
Amazon collects payment from the customer and pays you available 
funds every two weeks.

Step 4
Amazon’s customer service team handles questions, returns, and 
refunds.

How Fulfillment by Amazon works



https://sell.amazon.com/programs/han
dmade.html

https://sell.amazon.com/programs/handmade.html

